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Property Extra    

For more properties visit www.keylinerealty.com 

Our regular newsletter is designed to keep you up to date with the Real Estate Market. 

Sales Volume Chart  shows the changes in sales activities in the Nambour Area Sales Value Splits Over Last 3 Months 

Sales Volume Chart 

As we see from the graph above, there has been a gradual increase in the number of properties sold. However, in 
recent weeks, the number of listed properties have considerably increased. This indicates the likelihood of sellers 
outnumbering buyers in the not too distant future. 

We again present you with a snap shot of the market in the Nambour area, aimed at giving you market 
knowledge at a glance. The red line represents property in the most sought after price bracket (first home buyers 
and investors). The upward trend from the last two years appears to be levelling out; however, scarcity and 
displacement from the higher price bracket, may see the lower bracket continue to climb. 
 
The blue line represents what is the upper bracket for Nambour and surrounds and it continues to tilt 
downwards. Properties above $400,000, need to demonstrate great value to attract buyers. 

 Sales Value Chart  - Same house, same graph, but updated March 2008. 
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Nambour Surrounds

<------------------> 

Political turmoil. High inflation. 

<-------------------> 

High rise Activity. 

<---> 

Stock Exchange crash. 

<---------------------------------------------------> 

Inflation disappears. 

         <-----------------> 

Catch up on 10 years of no growth. 
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83/18 Doolan St, Laurel Springs $165,000 

42 Lachlan Ave, Nambour $185,000 

1/22 Netherton St, Nambour $235,000 

1/16 Sapphire Drive, Nambour $255,500 

4/5 Brookes St, Nambour $275,000 

5 William St, Nambour $322,500 

12 Pease Blossom St, Nambour $325,000 

Not one cent was wasted promoting individual sales 
consultants and open houses. Fundamentally, Keyline 
pays for the marketing of your property….. 
 
Negotiating skills 

As part of the mandatory Keyline exam consultants must 
study the principles of negotiation. When a transaction 
has been negotiated by a member of the Keyline team, all 
sides feel as though they have had a win. 
 
 That’s why so many buyers and sellers keep coming 
back to Keyline! They really appreciate the difference! 
 

We are available on (07) 5441 2511   
24 hours a day or visit our website. 

Keyline Realty has mastered the art 
of providing Customer Service!   
 
According to most customers of Keyline Realty, doing business 
with Keyline compared to other agents is like day versus night.  
All members of the Keyline team strive for a 100% customer 
satisfaction rate. Based on the flow of letters of thanks, the team 
is on track. 
 
Marlene Koelmeyer said: 
 “I was pleased with my whole experience and was amazed at the 
system that your office runs when selling a house. It was quite 
different from anything I have experienced before.” 
 
Peter and Rhonda Darling said:  
“We were thoroughly impressed with the teamwork utilised to sell 
our house. The professionalism coupled with their excellent 
communication skills meant we received an excellent sales price 
and an enjoyable negotiation experience. We thoroughly 
recommend Keyline realty. 
 
Ron Hicks, Principal of Keyline Realty, says “it’s all to do 
with the members of the team”:- 

We embark on the strategy of selecting the best possible talent 
from the community having them undergo an intensive training 
procedure and achieve at least 95% pass mark in a 3 hour exam 
before they are allowed to join our team. Upon appointment to the 
Keyline team, consultants continue meaningful in-house and 
appropriate outsourced specialist training.   
 
Keyline consultants all receive a substantial salar y   

Every member of the Keyline team gets paid every month. They 
are under no financial pressure to make the next sale and can 
dedicate themselves to doing what is best for their customers. At 
the end of every quarter members of the team share in bonuses 
for achieving exceptional results. 
 
The Ethics of Keyline team members are  impeccable 

Ethics sets Keyline apart from their competitors. No advertising 
fees for promoting themselves. No unnecessary risks taken by 
having customers’ homes open to the public allowing scrutiny by 
undesirables! Full disclosure to all concerned during the many 
times multiple buyers compete on the one property.  
 
Property is promoted effectively, efficiently and s uccessfully  
 
Last financial year Keyline spent approximately $90,000 to 
embark upon the most effective promotions, successfully finding, 
in many cases, multiple buyers who competed against one 
another to pay top prices to sellers. 

Recently Sold Properties 

Superannuation, the vehicle 
for wealth! 
 
The government wants us all to make provision for our 
twilight years, and have introduced remarkable 
incentives to encourage us to beef up our contributions 
to superannuation. These include: 
 

· Concessional tax treatment 15% of net income 
earned by Fund prior to pension phase; 

· Government matching after-tax contributions, 
knows as “co-contribution”; 

· Benefits paid after age 60 potentially may be tax-
free from a complying taxed fund; 

· Investment net income within the superannuation 
fund is tax-free while members receive an 
allocated pension; 

· Possibly allowing a superannuation fund to 
effectively borrow funds to purchase property 
(subject to clarification by the Australian Taxation 
Office). 

 

Enjoy the best of both worlds.  
Call Adrian Sligar of Donovan Accountants  (our 
consulting accountant) so his firm can assist with a self-
managed fund especially to suit your circumstances. 
You can then invest in real estate and take advantage of 
the changing market. 
 
Quote: “One of the secrets to wealth: when the herd  
charges ahead, go the other way” 

33 Glenys St, Burnside $347,000 

23 Campbell St, Woombye $352,000 

42 Kentia St, Highworth $360,000 

10 Magnolia St, Nambour $376,000 

34 Mount Pleasant Rd, Nambour $379,000 

135 Perwillowen Rd, Burnside $384,000 

68a Mapleton Rd, Nambour $385,000 

27 Ridgewood St, Burnside $391,000 

14 Pease Blossom St, Coes Creek $420,000 

5 Dunnart Crt, Burnside $420,500 

11 Bright Crt, Burnside $425,000 

24 Numurkah Drive Buderim          $460,000 

12 Leigha Place, Kureelpa          $550,000 

15 George St, (block units)          $912,408 


